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Solar energy is booming as many 
homeowners turn to harnessing 

the sun’s rays to produce their own 
electricity using rooftop solar panels.

But with the increasing popularity of 
solar power, some businesses are tak-
ing advantage of the surge in consumer 
interest. While many solar companies 
are genuine and truly want to help con-
sumers with a successful solar installa-
tion, there are bad actors to watch out 
for. 

You’ve likely heard a story or two 
about solar vendors who promised 
rooftop panels that would generate 
enough electricity to power an entire 
home. Then, after the homeowner has 
paid thousands of dollars for the instal-
lation, the panels don’t work, and the 
vendor is nowhere to be found. Sadly, 
this story has been the reality for many 
consumers. Remember, if you have 
any questions, you can always count 
on Taylor Electric to provide you with 
helpful, honest advice.  

If you’re interested in solar panels for 
your home, consider these tips before 
installation to avoid getting swindled: 

Visit TaylorElectric.com/energy-ser-
vices and request a solar audit. A 
trusted energy advisor with Taylor EC 
will reach out to you and help answer 
any questions you may have. We 
want you to feel confident about any 
decisions you make about your home 
energy use, especially decisions around 
generating electricity at home.

Collect quotes from at least three 
solar companies to ensure you’re get-
ting a competitive deal. As with any 

major purchase, research is key, so 
thoroughly read customer reviews for 
each of the three solar vendors and 
check that they’re listed on the web-
site of the Texas Solar Energy Society, 
txses.org.

If you speak to a solar vendor and 
they use high-pressure tactics—like an 
o�er that’s only good for 24 hours—
run! Any reputable solar company will 
recognize that you need time to review 
a proposal and consider your decision. 

If it sounds too good to be true, it 
probably is. So if a solar company is 
making promises that sound unachiev-
able and outlandish, they probably are. 
Remember, if you have any questions, 
you can always count on your electric 
co-op for advice. 

Finally, when it’s time to review and 
sign a solar contract, make sure the 
language is clear and easy to under-
stand. Ensure any verbal promises are 
included in the contract. 

Going solar is a major decision that 
can cost tens of thousands of dollars, 
so before signing anything reach out 
to Taylor EC and allow us to help you 
make the best choice for your family. 
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